Real estale agents or real estale brokers sell
houses, buildings, and land owned by othars. Real
estate agents work with buyers, to help them find the
right property. They also work with sellers io market,
show, and sell property. Eeal estate agents or
brokers earn a commission based on the sale price
of the property.

Some of the duties include:

- Research the real estate market to
-Determine a fair price for property

-Create brochures and sales flyers

-Set up advertisements

-Bring buyers o "show” the property for sale
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School Subjects needed: 1. What does someone with this career do?

Learn more at

web sites,

(Description)

Check Tt|

What do you think this career is
about? Check off the spaces
below and fill in your answers!

WWW.VACAFEErVIEW.Org Or use
other career resource books and

—ﬂ;':;tl;w ’l/;.ttrihutes. nee d;‘:l\:’
__Writing ___Honesty
___Reading —Eﬁ"d“h'e
—Science —patient
___Art 2. Name some of the daily job _IndePEHdent
___Music responsibilities. (Duties) ~ Shows Initiative
___Physical Education ___Punctual
____Health ___Creative
__ Foreign Language ___Mativated
___Computer Science ___Responsible
____Business Classes
___Government
. /
i N W
Works with: 4 ™ hat hours do you
Yool Places they could work: think someone with this ,r"'F \«,I
B Canpirises City job would work? Skills needed:
Mumbers —C"':'“'j't"!"' , 0 Teamwork
Adults —E“"E'E“ Countries —ays Problem Solving
Kids —bBeach Organization
Teens —m“‘;i'"‘ﬁ'“ ___ Nights Communication
Animals —_— Leadership
Machines —School ____ Weekends Computers
Vehicles —Medical Center Writing
Music —Park Mon-Friday Math
Art Supplies _-IF-h“TE Reading
ores
_Eﬂzﬂy " College ____Part Time
—Heavy Full Time
Equipment (33+ hours per week) - /
M vy
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Go to www. vacareerview.org to fill out the information below or
Luse other carear resourca books and websitas.

Career Family:

Description:

Duties:

Average salary per year;

Job projections: (check one)

increasing a
decreasing @

staying the same @

/

Education needed:
_____No High School Dipla
___ High School Diploma
____Onthe job training
_ Certification

Career and Technical Training

_____Apprenticeship

__ 2year Associate Degree
_____dyear Bachelor's Degrea
___ Master's Degree
_____Doctorate Degree

____ Dther

Mone listed

requirements:

Special Requirements:
{check it out on www.vaview.org)

You must meet the following|
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Wite about a typlcal day for a real estate agent Include the time to start
work and when work ends, people to interact with, tasks to be completed,
and possible problems that may arise during the typical day. Goto
www.vacareerview.org to learm more
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Research...call...visit.
A major part of a real estate agent’s career 15 (0 adveriize and market the properiics to be sold. Part of creating ihe
marketing brochure or fyver is to visit the property and get the following information. Use the work sheet below to get the
specifiications vou would need to market a property. Get the information from vour own home or from someone clse’s
home with permission. Take along vour measuring tape and gt started!

Home information

Type of property:

___Houss —_Duplex {multi Family home)
__hpartment  ___ Town house

__Mabile Homs __ Other

Streat Address

City State Zip
County/ City
Lat Size Year Built

Styleof Home __ One Story _ Two Story ___ Thiree Story
Shyle of Home
Exterior Finish
Foofing
Basement___MNo
Describe:
Flooring: __ Carpet  __ Hardwood _ Tike _ Linoleum
Heating: __ HeatPump __ Gas __ Wood

Water Heater: __ Electric __ Gas

Water source; _ Well  ___ City/ County water

Garage/ Carport: Mo ___Yes _ Attached _ Unattached
_ lecar _ Zear _ 3 Caror more

Yes _ finished _ wnfinished

Land Description:
Appearance;
Fireplace: ves_ no_ 1_ 2 Jormore

Appliances: __ Stove _ Refrigerator __ Dishwasher
__Builtin Microwawe ___Trash Disposal ___Dryver Hookup
__Washer Hookup ___ Central Vacuum ___ Water Softener
Other

Interior Features:

Walls ___Drywall ___ Plaster ___Other:
Celling Fans___Yes ___MNo

Walk -In closets ___Yes Mo

Vaulted Celling __Yes ___ Mo

Celling hebght :___Bfeet _ 9fest _ Other
Extra Storage: ___Yes __ Mo

Custom Cabinets: ___Yes __ No

Othes:

Exterior Features:

Deck: ___ Yes __ HNo S
Porch: ____Yes __ No  Garden ___Yes __ Mo
Private Yard: ___Yes __ Mo
Fence: ___Yes Mo (type)
Driveway: __ Paved __ Stones _ Other

Patio: __Yes ___ Mo (type)

Sidewalks _ Yes M
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A major part of a real estate agent's career is to advertise and market the properties to be sold, Cther agents have access
to thiz information through the MLS { Multuple Listing Service) data base. Feal estale agents must enter the data in an
PMLS histing. This histing 15 a database of all properties that are for sale by real estate companies. Agents must also create
brochures, Mvers. and Jor Fact sheets to advertise the property and give buvers specific information about the property.
Llsg the work sheet below to get the specifications vou would need to market a property. Use the information from vour
own place von live or from somconeg else’s home with permission, Take along vour measunng tape and ool started!

Home information

List rooms, dimensions, and location
M- Main level

U-Upper level

L- Lowver level

B-Basement

Kitchen:

Living Room:

Dining Room:

Family Room:

Study/Office:

Laundry Room:

Recreation Room:

Flay Room:

Baths: {list full or hal) and dimensions
Full - tub and/or shower

Hall: Toiket and sink only no tub or shower
#1

#2

#3

#4

Bedrooms: specify walk in dosels
#1

#2

#3

#4

#5

Garage:

Hasament:

Select 3 rooms or areas in the home or on the property to
highlight. Use descriptive words that appeal to buyers.

See the examples below:

1. Spacious Kitchen with custom oak cabinets, ceramic tle,
breakfast nook, double sink, deluxe fixtures, bullt in microwave
and gas range,

2. Master suite features hard wood Aoors, @ view of the
mountains, four large windows, and two walk in closeats,

2. Family room has vaulted cellings, french doors to open onto
spacious deck, great view, hard wood floors, and surround sound
speaker system,

Select 3 rooms and describe them below. Highlight areas such as

vaulted cellings, walk in closets, view, new paint, floor type,
special windows, new carpet, etc.

Fiziom 1:
Description:

Rioiom 2:
Description:

Rioiom 3
Description:
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-Reol Extale apents represent either bvers or sellers,
0 -Buyers call real estare agenis fo fnd out what types of

homes are for sale in a specific lacation, price range
and sivle. Agenis that represent buyers toke them  fo
fonr o riies,

&
t!l'\ \ -Sellers depend on real estale agenis fo advertive ond
?s‘,a market! their properiy in order fo sell it to the hiners.
&-ﬁ Real estate agents thal represent sellers, visit the prop-
\&g eriv for sale, foke measirements and offer Hps To e
seller fo improve the chances of selling the properiy.
Some suggestions a real estate agent may tell a seller are listet
below. These are also things that buyers notice when they visit a
home. If you were selling your home, check off the items that
you would need to complete below.

Inside:
1. _ Thin out closets to make the closets appear bigger.
Remove extra clothes, boxes, clutter, etc.

2. __ Keep beds made.

3. _ Keep floors free of toys, papers, books, shoes, clothes, and
ather items.

4. _ Cut down on excess fumiture, toys, boxes, etc. to make

rooms appear more spacious.

. __ Keep bathrooms clean and clutter free.

___Vacuum and mop floors and carpets.

__ Keep kitchen sinks and counters clean and free of dishes,

clutter, and other items.

____Keep tables clear. (Mo books, change, pencils, etc.)

. __ Take out trash regularly in all rooms.

10, Select a space to keep indoor pets while buyers are
touring the house.

11, Paint and repair holes in walls from nails, etc.

~ o

0 @

Qutside:

. ___Keep grass cut.

__ Keep porches and decks swept and clutter free.

. Add flowers to a flower bed or pots.

____Repair damaged fences, sidewalks, etc.

. __ Clean windows.

___Paint and repair any exterior damage.

__ Keep yard free of toys, trash, bikes, etc.

. Clean up messes from outdoor pets.

____Pull weeds regularly.

0. __ Pressure wash exterior of home if needed including patios,
sidewalks, decks, steps, porches, etc.

= R - T, R S P
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" Part of a travel agent's responsibilities include
advertising for the seller. Real estate agents
want to let others know that the property is for
sale. Use the home information guide on the
previous page to create a flyer. You will be creat-
ing a flyer on 8.5 x11 paper. Some examples of
real estate flyers are shown on below and on the
following page.

(;a“"’ﬁes

Provide a
picture of
the home.

List features and
facts here including:
Dutside fealures,
Inside features,

efc,

1325 Bk Sizreci
Bellevne, WA G052

Call Jay Adams - (000) 555-0123

e rearcs wid Fa0ns Wil MEey

Rzl in 1791 & Convernens washer) dryer & Family meom - 1673 x 16"17
47 mrre boi @ Encrgy-cHiceent clectsic @ Dining coears - 12 x "6
Berick fonndation waer heaver # honchen - 9907 5 908
Vasbied oriling Deacdbales on all eparaneses & Wlasier hedmoam - 170" =
Cipen dinlig s Laeigres imisdes B powsiis dnile 1w

Aol Ceiling fans in all rooms & Pedroomn = 12°1" « 11017

chostr & pace
Beedrom - 107117 = 11701
Todal = 1295 s les
Sohands
Echeal of Fame At

Flosared asiic Far siosage Bimbk-in micromran

ArsiiE dhooes to deck DHsposal unh

Tilled firepdacs Arnached garape with doog
' . STETHT
Wannl pulic b

Mbeelyes i paraps

Aliiilivesn poiters Cacapliar Lheilen Inspigun:

LIIEn e

Fibarrglass shingles omara

Asking peice: FZI6,5H
Propey 1ases: §1.501

Uzilitics: #1530y meanily

. Privaie bockyard

Cendral hoatmg N
i praiale <lindng o

Lhshovasher and raog: Pl +

Y hedroams

Dinuble pame windows

B & % b o B & B S B s B o D B

Mluse il wates s sewer
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List address of the
ome for sale, realtor
ame, company, and

Itor number.

List roome with
dimansans of
feature 3 major
areas in the home
to describe.

Include schools that
are in the area.



Q) Bedroomp 4o Dathp ame Roomy Efe

For more information please
call agent. He'll be happy
to answer your questions.

Ry

v, »

N

Realtors ‘R’ Us
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LUse the template below, or create your own to develop a fiyer. Remember to list your name as the real
estate agent, and include a picture of the property. Fictures can be added in digial format, taped, or drawn
for the purposes of this project.

House for Sale
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Show me the money!!!!!

-Listing agent: Earns 3% of the sale price. If the listing agent is also the one who sclls t ousc, they
may only take 5% of the total sale price

-Selling Agent: Eams 3% of the sale price

-Real Estate Office: The commission is always shared, typically 50/50, between the office of the
listing agent and the selling agent, The commssion 15 shared to pay for the advertising, support staff,
office space, etc.

-Top real estate agents may only pay the office 25% of commission.

Source: hitpSwwwmorigagenewsdailv.com/1 32005 Become Real Estate Agent asp
Now, check oot the figures below to discover how much you really earn as a real estate agent.

1. John Sellers sells a house for $250,08. He is also the listing agent and charges 3% total for both the
sale and listing. Hiz office takes 50% of his commizsion. How much will
he make from the sale?

2. Carol Tavlor sells a honse for 3375, 000, John Sellers is the listing
agent. Carol iz a verv successiul real estate agent and only pavs her
office 23% of her commission. John must pay 30%% of his commission.
How much will cach make from the sale?

3. Tim Turner sells property for $175,000, He also listed the propenty
and charges the sellers 6% for listing and selling. He worked aboul &
howurs on advertising and collecting information. Tim spent approximateh
1% hours showing buvers the property and 2 hours mecting with the
scllers. How much commassion will Tim make if his office takes 30%0" How muoch per howur did Tim
garn based on his final commission?
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What Do You think?

Are vouinterasted o this career” Yes Mo Mayhbe

. What do vou think 15 the bast thing about this caraer” 1 E%I .5%

What do vou think 15 the worst thing abouwt this career” t

What 15 the most important thing this career does for others?

. What parts of this career match your interests, hobbies, strengths, and or goals?
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R@\ Agent
Vieginia. Standagds of Ledgning met by this athivity segies:

Grade 8B:

English: 6.3.6.5 6.6
Math: 6.1, 6.4
Grade 7:

English: 71, 74,767,
Math: 7.1, 7.2 74,75
Grade 8:

English: 8.1,82 86, 87,88,
Math: £.1,8.3

Grade 9:

Englizh: *0.2 94, 96 97 09

.78, 7.9
TG

Computer Technology Grades 6 - 8

CIT6.8.1, CIT 6-8.3, C/T 685, GiT 686, C/T 6-8.7,
Computer Technology Grades 9-12

ST 9423, C 8126, CT 8127, CT 8-12.8,

Virginia Standards of Counseling Programs:
Career Development: Grades 6- 8
MC1: Identify the relationship of course content, educational achievement, and career choices,
MC2. Identify personal preferences, skills, and interests that mfluence career cheices and success
MC3, Understand the effect of career choices on the quality of life
MC4, Understand the behaviors such as punctuality, courtesy, proper dress and language, and hard work are
esgential to success in the job market,
MC5, Demonstrate understanding of the education and fraining needed fo achieve career goals,
MCE, Demonstrate employability skills such as individual initiative, teamwork, problem sobling, organization, and
communication
MCT. Use skills to locate | evaluate, and interpret career and educational information

Personal/Social Development:

MPT. Understand hiow character traits, interests, and abkilities, and achievement relate to attaining persanal,
educational, and career goals.
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*More learning and exploring ideas include:

QMmN

Viegjnid. Standaeds of Ledgning mek by this abkivity sedies: (td.)

Career Development: Grades 9-12

HC1. Understand the value of ethical standards and behawviors in education and the workplace,

HCZ. Understand how changing economic and secial needs influence employment trends and future
fraining,

HC3. Understand how work and leisure interests can help to achieve personal success and satisfachon,

HCE. Demonstrate skilks involved in locating, using, and mterpreting a vanety of career and educational re
sources, including the Internet

HC10. Demonsbrate knowdedge of the current job market trends, and
HC11. Apply decision making skills o career planning.

History and Social Science Standards of Learning:
Civics and Economics:

GES. The student will demonstrate knowledge of how economic decislons are made in the markeiplace by

a) applying concepts of scarcity, resources, cholce, opporunity cost, price incentives, supply and demand,
production, and consumpion;

o} describing the characteristics of the United States economy, including free markets, private property, profit,
and competition,

GE12. The studentwill demonsirate knowledge of career opportunities by:
a) identifying talents, interests, and aspirations that influence career choloe;

b identifying attiiudes and behaviors that stirengthen the indhidual work ethic
and promole career success,
o} [dentifying skills and education that careers reguing;
d) examining the impact of technologlcal change on career opportunities ? -
Interview a real estate agent. “\

Wizit a real estate agent’s open house.
Identify different real estate agencies in your community.

{‘
Reszearch the types of homes for sale throughout your community. Compare size, price, location, etc.

=0 to wwaw vacareerview.org to leam more about real estate agents and brokers.
|dentify the skills, talenis, and interests you have that correspond to being a real estate broker.

Do the math activity answers: 1. §6250, 2. John §5625, Cargl §8437.50, 3. Tim makes 3228 28 per hour,
His commission is 35250 and his office receives 35250
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